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Disclaimer
Numerical figures in the presentation have been subject to rounding adjustments. Accordingly, numerical figures shown as totals in various tables may not be arithmetic aggregations of the figures that precede them.

Trademarks and Service Marks

The Certara design logo, “Certara,” and our other registered or common law trademarks, service marks or trade names appearing in this presentation are our property. Solely for convenience, our trademarks, tradenames, and service marks
referred to in this presentation appear without the ®, TM, and SM symbols, but those references are not intended to indicate, in any way, that we will not assert, to the fullest extent under applicable law, our rights to these trademarks,
tradenames, and service marks. This presentation contains additional trademarks, tradenames, and service marks of other companies that are the property of their respective owners. We do not intend our use or display of other companies’
trademarks, trade names or service marks to imply relationships with, or endorsement or sponsorship of us by, these other companies.

Forward-Looking Statements

This presentation includes forward-looking statements within the meaning of the “safe harbor” provisions of the Private Securities Litigation Reform Act of 1995, that reflect the Company’s current views with respect to, among other things, the
Company’s operations and financial performance. Forward-looking statements include information concerning possible or assumed future results of operations, including descriptions of our business plan and strategies. These statements often
includes words such as “anticipate,” “expect,” “suggest,” “plan,” “believe,” “intend,” “project,” “forecast,” “estimates,” “targets,” “projections,” “should,” “could,” “would,” “may,” “might,” “will,” and other similar expressions. We base these
forward-looking statements or projections on our current expectations, plans and assumptions, which we have made in light of our experience in the industry, as well as our perceptions of historical trends, current conditions, expected future
developments and other factors we believe are appropriate under the circumstances at the time. The forward-looking statements are based on our beliefs, assumptions and expectations of future performance, taking into account the
information currently available to us. These statements are only predictions based upon our current expectations and projections about future events. Actual results may differ materially from those described in the forward-looking statements
and are subject to a variety of assumptions, uncertainties, risks and factors that are beyond our control, including the acceptance of model-informed biopharmaceutical discovery and development by regulators, continued growth in R&D spend
by our customers, delays or cancellations in projects due to supply chain interruptions or delays to pipeline development or clinical trials experienced by our customers due to COVID-19 or other external factors, outsourcing of services and
technology by our customers, the risk our bookings might not accurately predict our future revenue, and the other factors detailed under the captions “Risk Factors” and “Special Note Regarding Forward-Looking Statements” and elsewhere in
our Securities and Exchange Commission filings, and reports, including the Form 10-K filed with the SEC on March 1, 2022. New risks emerge from time to time and it is not possible for our management to predict all risks, nor can we assess the
impact of all factors on our business or the extent to which any factor, or combination of factors, may cause actual results to differ materially from those contained in any forward-looking statements we may make. Any forward-looking
statement made by us in this presentation speaks only as of the date of this presentation and is expressly qualified in its entirety by the cautionary statements included in this presentation. We undertake no obligation to publicly update or
review any forward-looking statement, whether as a result of new information, future developments or otherwise, except as may be required by any applicable laws. You should not place undue reliance on our forward-looking statements.

Non-GAAP Financial Information

This presentation contains “non-GAAP measures” that are financial measures that either exclude or include amounts that are not excluded or included in the most directly comparable measures calculated and presented in accordance with U.S.
generally accepted accounting principles (“GAAP”). Specifically, we make use of the non-GAAP financial measures adjusted EBITDA, adjusted EBITDA margin, adjusted net income, and adjusted diluted EPS, which are not recognized terms under
GAAP and should not be considered as alternatives to net income (loss) and GAAP EPS as measures of financial performance or cash provided by operating activities as a measure of liquidity, or any other performance measure derived in
accordance with GAAP. The presentation of this measure has limitations as an analytical tool and should not be considered in isolation, or as a substitute for our results as reported under GAAP. Because not all companies use identical
calculations, the presentations of these measures may not be comparable to other similarly titled measures of other companies and can differ significantly from company to company.

Adjusted EBITDA represents net income (loss) excluding interest expense, provision (benefit) for income taxes, depreciation and amortization expense, intangible asset amortization, equity-based compensation expense, acquisition and
integration expense and other items not indicative of our ongoing operating performance. Adjusted EBITDA margin represents adjusted EBITDA divided by revenue. Adjusted net income and adjusted diluted EPS exclude the effect of the same
items noted above with respect to adjusted EBITDA from GAAP net income (loss) and GAAP EPS, respectively, as well as adjust the provision for income taxes for such charges. You should refer to the appendix at the end of this document for a
reconciliation of these non-GAAP measures in specific periods to their most directly comparable financial measures calculated and presented in accordance with GAAP for those periods.

Management uses various financial metrics, including total revenues, income from operations, net income, and certain non-GAAP measures, including those discussed above, to measure and assess the performance of the Company’s business,
to evaluate the effectiveness of its business strategies, to make budgeting decisions, to make certain compensation decisions, and to compare the Company’s performance against that of other peer companies using similar measures. In
addition, management believes these metrics provide useful measures for period-to-period comparisons of the Company’s business, as they remove the effect of certain non-cash expenses and other items not indicative of its ongoing
operating performance. Management believes that these metrics are helpful to investors, analysts, and other interested parties because they can assist in providing a more consistent and comparable overview of our operations across our
historical periods. In addition, these measures are frequently used by analysts, investors, and other interested parties to evaluate and assess performance. In evaluating adjusted EBITDA, adjusted net income, and adjusted diluted EPS, you
should be aware that in the future the Company may incur expenses similar to those eliminated in this presentation and this presentation should not be construed as an inference that future results will be unaffected by unusual items.
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Certara at a Glance

(1) As of 12/31/2021
(2) Market research reports from Grand View and SpendEdge
(3) Customer data as of 12/31/2021
(4) See Appendix for reconciliation tables

BUSINESS

20+ Year 
History of innovation

1,100+ Employees(1)

350+ with Ph.D.s, 
Pharm.D.s and M.D.s

15 Acquisitions
Track record of accretive, 

complementary 
acquisitions

END-TO-END PLATFORM

Software
• Biosimulation
• Regulatory & compliance
• Market access

Technology-Driven Services
• Drug discovery & development 

with biosimulation
• Regulatory science
• Market access

$13B TAM growing at
12-16% CAGR(2)

CUSTOMERS(3)

2,000+ 
Customers across 

62 countries

10+ Year
Average tenure 

for top 30 customers

299 customers with 
ACV > $100,000

2021 FINANCIALS

$286.1M Revenue

17% YoY Growth 
(15% excl. Pinnacle 21)

Net Loss ($13.3M)
PY ($49.4M)

$103.7M 
Adjusted EBITDA(4)

18% YoY Growth

36% Adjusted EBITDA 
Margin
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Revenue
$286.1M

Net Loss
($13.3M)

Adj. EBITDA
$103.7M

Financial Highlights
Full Year 2021
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YoY 
Change 17% PY ($49.4M) 18% PY ($0.37) PY $0.15

Diluted EPS
($0.09)

See Appendix for reconciliation tables
Financials include fourth quarter contribution of Pinnacle 21

Adjusted 
Diluted EPS

$0.17



Revenue
$75.3M

Net Loss
($9.7M)

Adj. EBITDA
$28.2M

Financial Highlights
Fourth Quarter 2021
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YoY 
Change 17% PY ($54.4M) 27% PY ($0.40) PY $0.07

Diluted EPS
($0.06)

See Appendix for reconciliation tables
Financials include fourth quarter contribution of Pinnacle 21

Adjusted 
Diluted EPS

$0.01



4Q and FY 2021 Results - Revenue
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Strong revenue growth in 2021 was impacted by the Omicron variant in 4Q, delaying client related 
activity

FY GAAP Reported Revenue(1)4Q GAAP Reported Revenue(1)

17.5 25.5

47.1
49.8

4Q 2020 4Q 2021
Software Services

($Millions) ($Millions)

73.5 86.8

170.1
199.3

2020 2021
Software Services

64.6
75.3

243.5
286.1

(1) Includes Pinnacle 21 contribution in 4Q 2021



73.2 94.5

215.1
247.2

PY TTM TTMSoftware Services

21.0 32.3

63.3

80.2

4Q 2020 4Q 2021
Software Services

4Q and FY 2021 Results - Net Bookings
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Trailing twelve months bookings are highly correlated with revenue and drive strong visibility

TTM Reported Net Bookings(1)4Q Reported Net Bookings(1)

($Millions) ($Millions)

83.3

112.5
288.3

341.7

(1) Includes Pinnacle 21 contribution of $8.5M in 4Q 2021



Historical TTM Book to Bill
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Stable book to bill provides forward visibility into revenue growth

(1) Includes Pinnacle 21 contribution in 4Q 2021

288.3 303.0 314.1 313.6 341.7

243.5 252.7 261.7 275.3 286.1

1.18x 1.20x 1.20x
1.14x

1.19x

4Q 2020 1Q 2021 2Q 2021 3Q 2021 4Q 2021

TTM Bookings TTM Revenue Book to Bill

($Millions)

(1)
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227.5 208.5
259.5 243.5

288.3 280.0
333.2

6.1

8.5 28

2018
Bookings

2019
Revenue

2019
Bookings

2020
Revenue

2020
Bookings

2021
Revenue

2021
Bookings

2022
Revenue
Guidance

($Millions)

Annual Bookings to Forward Annual Revenue

Contribution from Pinnacle 21

-31

322 –
329

Annual bookings provide visibility in forward annual revenue

286.1(3)

341.7(3) 350 – 360(4)

Contribution from Pinnacle 21

(1) Includes ~$12M multi-year booking
(2) Includes ~$22M multi-year booking
(3) 2021 revenue and bookings include Pinnacle 21 contribution in only the fourth quarter
(4) Certara 2022 total revenue guidance

(1) (2)



2022 Outlook
Certara Updates 2022 Guidance

Key Assumptions 
2022 Guidance

• Revenue growth 
excluding Pinnacle 21 
expected to be 15-18%

• Fully diluted shares 
expected to be in the 
range of 156-159M

• GAAP tax rate expected 
to be in the range of 
40-45%

• Cash tax rate expected 
to be 20-25%(3)
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Revenue
$350-$360M

Adjusted 
EBITDA(1)

$127-$131M

Adjusted 
Diluted EPS(1)(2)

$0.48-$0.53

22-26% 
YoY growth

36% 
EBITDA Margin

(1) We have not reconciled the adjusted EBITDA and adjusted diluted EPS forward-looking guidance above to the most directly comparable GAAP measures because this cannot be done without unreasonable 
effort due to the variability and low visibility with respect to costs related to acquisitions, financings, and employee stock compensation programs, which are potential adjustments to future earnings. We 
expect the variability of these items to have a potentially unpredictable, and a potentially significant, impact on our future GAAP financial results.

(2)    The Company is planning to revise the calculation of adjusted eps to exclude amortization expense related to M&A. 

This financial guidance was provided as of March 1, 2022, and its inclusion in this presentation should not be 
construed as continued affirmation of such guidance beyond that date.



Appendix
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Reconciliation of Net Income (Loss) to Adjusted EBITDA
             

  Three Months Ended December 31,   Year Ended December 31,  
(in thousands)      2021      2020      2021      2020 

Net loss  $  (9,699)  $  (54,447)  $  (13,266)  $  (49,397) 
Interest expense(a)     3,288     5,486     16,837     25,296 
Interest income(a)     (16)     (8)     (271)     (44) 
(Benefit from) provision for income taxes(a)     9,542     (5,480)     9,891     (784) 
Depreciation and amortization expense(a)     448     607     2,135     2,443 
Intangible asset amortization(a)     12,544     10,506     42,980     40,310 
Currency (gain) loss(a)     14     905     (175)     715 
Equity-based compensation expense(b)     8,637     62,221     29,483     64,507 
Acquisition-related expense(c)     1,528     291     11,241     1,456 
Integration expense(d)     31     21     31     78 
Transaction related expenses(e)     978     1,421     2,754     1,908 
Severance expense(f)     60     196     60     557 
Reorganization expense(g)     —     335     —     525 
Loss on disposal of fixed assets(h)     47     10     351     19 
Executive recruiting expense(i)    320    100    733    288 
First-year Sarbanes-Oxley and ASC lease 842 implementation costs (j)     460     —     929     — 
Adjusted EBITDA  $  28,182  $  22,164  $  103,713  $  87,877 
 



Reconciliation of Net Income (Loss) to Adjusted Net Income (Loss)
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  Three Months Ended December 31,   Year Ended December 31,  
(in thousands)      2021      2020      2021      2020 

Net loss(a)  $  (9,699)  $  (54,447)  $  (13,266)  $  (49,397) 
Currency gain (loss) (a)      14     905     (175)     715 
Equity-based compensation expense(b)     8,637     62,221     29,483     64,507 
Acquisition-related expenses(c)     1,528     291     11,241     1,456 
Integration expense(d)     31     21     31     78 
Transaction related expenses(e)     978     1,421     2,754     1,908 
Severance expense(f)     60     196     60     557 
Reorganization expense(g)     —     335     —     525 
Loss on disposal of fixed assets(h)     47     10     351     19 
Executive recruiting expense(i)     320     100     733     288 
First-year Sarbanes-Oxley and ASC lease 842 implementation costs (j)    460     —     929     — 
Income tax expense impact of adjustments(k)     (965)    (781)    (6,347)    (1,381) 
Adjusted net income  $  1,411  $  10,272  $  25,794  $  19,275 
 



Reconciliation of Diluted Earnings Per Share to Adjusted 
Diluted Earnings Per Share
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  Three Months Ended December 31,   Year Ended December 31,  
      2021      2020      2021      2020 

Diluted earnings per share  $  (0.06)  $  (0.40)  $  (0.09)  $  (0.37) 
Currency (gain) loss(a)     —     0.01     —     0.01 
Equity-based compensation expense(b)     0.05     0.46     0.19     0.48 
Acquisition-related expense(c)     0.01     —     0.07     0.01 
Integration expense(d)     —     —     —     — 
Transaction related expenses(e)     0.01     0.01     0.02     0.01 
Severance expense(f)     —     —     —     0.01 
Reorganization expense(g)     —     —     —     0.01 
Loss on disposal of fixed assets(h)     —     —     —     — 
Executive recruiting expense(i)    —    —    0.01    — 
First-year Sarbanes-Oxley and ASC lease 842 implementation 
costs (j)     0.01     —     0.01     — 
Income tax expense impact of adjustments(k)     (0.01)     (0.01)     (0.04)     (0.01) 
Adjusted Diluted Earnings Per Shares  $  0.01  $  0.07  $  0.17  $  0.15 
             
Basic weighted average common shares outstanding     155,624,454     135,747,243     149,842,668     133,247,212 
Effect of potentially dilutive shares outstanding (l)     3,857,176     912,544     4,401,021     229,383 
Adjusted diluted weighted average common shares outstanding     159,481,630     136,659,787     154,243,689     133,476,595 
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Notes to Reconciliations
(a) Represents amounts as determined under GAAP.

(b) Represents expense related to equity-based compensation. Equity-based compensation has been, and will continue to be for the

foreseeable future, a recurring expense in our business and an important part of our compensation strategy.

(c) Represents costs associated with mergers and acquisitions and any retention bonuses pursuant to the acquisitions.

(d) Represents integration costs related to post-acquisition integration activities.

(e) Represents costs associated with our public offering that are not capitalized.

(f) Represents charges for severance provided to former executives and non-executives.

(g) Represents expense related to reorganization, including legal entity reorganization.

(h) Represents the gain/loss related to disposal of fixed assets.

(i) Represents recruiting and relocation expenses related to hiring senior executives.

(j) Represents the first-year Sarbanes-Oxley costs for accounting and consulting fees related to the Company's preparation to comply

with Section 404 of the Sarbanes-Oxley Act in 2021 as well as implementing cost of ASC lease 842.

(k) Represents the income tax effect of the non-GAAP adjustments calculated using the applicable statutory rate by jurisdiction.

(l) Represents potentially dilutive shares that were excluded from the Company's GAAP diluted weighted average common shares

outstanding because the Company had a reported net loss and therefore including these shares would have been anti-dilutive.
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